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INTRODUCTION
Opportunity

Welcome aboard SGN Air, an Atlanta-based logistics and
hospitality company.

To maximize our success rate, we provide services to Atlanta,
Orlando & Fort Lauderdale. Coming to a city near you!

The market comprises express mail, groceries, electronics,
household goods, medical supplies, equipment, connecting
traffic, displaced passengers' lodging & crew accommodation.
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Phase X: We are financing $100K to provide a powerful and
cost-effective solution for logistics planning. Operating
income is expected to repay the development cost in 5 years.

Over the next decade, look out for regular updates on our
progress and the positive impact of our actions.

Join our team! Shall we meet next week?

The Promoter
Gregory Hodge Huntley

B RO AR —— PEPPPPP.

GlobePort

SGN
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Why wait? Book displaced-
passenger lodging!
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Purpose

The purpose of the Executive Summary is to introduce the
operational characteristics required to develop the
company. This entails (Phase X):

1. Raise capital/funding to develop the organization.

2. Increase brand awareness of the company.

3. Boost logistics and trade initiatives by offering a
range of options for a fraction of the cost to date.

4. Lease 3 Chevrolet Traverse and a PC12NG.

5. Partner with shuttles and transportation providers

6. Market Atlanta, Orlando & Fort Lauderdale as
competitive, creative, and viable hubs.

7. Hire team members to provide essential services

8. Lease 3 units in Atlanta, Orlando & Fort Lauderdale
to provide dedicated SGN Suites to crew members.

Our Mission is to provide the most affordable rates to
Broaden Your World.

Our Commitment is to enhance distribution while reducing
cost structures to empower personnel.

Market

We have a unique offer since no competitor provides same-
day logistics in the market.
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Indirect Competition:

In the market, we face three types of competitors:
- Delivery Apps with no cargo & fleet division.
- Cargo Operators with heavy & Medium jets.

- Freight companies with trucks & heavy aircrafts

Our Advantage:

SGN operational characteristics provide a lower trip cost by
connecting through secondary bases while skipping inner-

city traffic, which will amount to millions of dollars in savings
over the next decade.

SGN locations & fleet selection provide a unique combination
of advantages that are unmatched by competitors.

Operation Center:

4+ SGN Air is based at 4827 Old National HWY, 2208,
College Park, GA-30337

Banking Partner:

» To be determined
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Key success factors

Seasoned management with 18+ years” experience.
Well-focused and defined goals.
Marketing plan delivered with a unique approach
(Facebook, Instagram, X, YouTube etc...).
Low-cost structure, and fleet.
Existing base of high-quality stores, partners, hotels
and clients available to build on.

Simple to use website (www.sgnair.com).
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Bi-weekly maintenance program.

SAFETY Program that protects customers &

personnel from incidents, accidents & illicit activity.

Express Parcels
FROM $7.5
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Transit - Cargo Vans
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Forecast

The 2027 operational year in this plan is fiscal year 7. We are
projecting sales of $550,000 USD with a pre-tax profit of 30%.

This assumes we serve 3,000 customers per annum with an
average trip cost of $183. We will exceed that goal!

Satisfied Customers: 4,000 (growing daily).

Our team members will draw minimal salary so we can
reinvest profits into growing the business.

Leasing, wages & fuel are our biggest expenses, followed by

a smaller allotment for marketing, maintenance, insurance,
tax, and parts.

Should we provide same-day transportation services, our
earning potential will increase substantially.

For now, though, we are focused on making our same-day
logistics a great success.
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Financial

highlights

Funding Required
SGN needs $100K to develop the organization.

Funding will be used to lease vehicles, parts, marketing,
Insurance, Office space, licensing, and a cash reserve as we
ramp up the operation.

After the seventh year of operation, we expect to trim
expenses as efficiency, experience, and knowledge work

together.
Why SGN?

Do you ship same-day packages? Or book displaced
passenger lodging and crew accommodations? Are you an
avid entrepreneur or geo-traveler who knows that on-time
mobility means success?

Are you traveling with loved ones or searching for the most
affordable rates?

Then we are here to exceed that goal!
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Shippers Lifestyle

To Do On/Or Before Date
Displaced Lodging November 2026
'li Funding/Financing November, 2026
% Licensing & Certification Completed
% Cargo Flight 2028
% International Operations 2027
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Express Cargo Hopper
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Management Team

The Management team consists of Captain Hodge
Huntley better known as Soualigan (The Promoter).

The additional team members, are:

Chief Financial Officer (Partner Position)
Marketing Manager (Future Hire)

Team Leads & Marketing Agents (Future Hire)
CDL Drivers & Chauffeurs (Future Hire).
Load Masters & Engineers (Future Hire).
Ground operation personnel (Future Hire)

YVV VYV VYV

Interviews will be held in Florida & Georgia.

> President & C.E.O

Soualigan is a highly experienced and knowledgeable
entrepreneur certified by Chevron Global Aviation,
NATA, FFA, Facet International, Aviation Mechanic
services, APTH, and has a valid EASA & FAA Pilot

Certificate.

During his career Headed: Grand Case Airport, Four
Point Hotel & Holiday Inn & Express operations. 8
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Orlando Pickup

Licensing
#+ Cargo Operations

To arrange cargo flights, a charter operator’s license is
required. A charter prospectus will be filed with the
Special Authorities Division at the Department of

Transportation field office in Atlanta.
4 Air Operator Certificate (AOC)

To provide Cargo Flights, a Part 135 or Part 121
Operating Certificate is required.

To obtain certification, an applicant must submit a
detailed prospectus, among other requirements, and

exceed a minimum investment of $500K.

The application can take 6 months or more to complete.
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Atlanta to Miami: Same-day logistics
Challenge Accepted!

Join us as we reinvigorate last-mile logistics

Atlanta Pickup
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EVOLVE YOUR TRAVEL EXPERIENCE

SGN Air LLC

4827 Old National Hwy #2208
College Park, GA-30337
(USA)

www.sgnair.com

Tel : +1 (888) 238.7778 - E.U: +(33) 9 70 01 98 09 - Email : global@sgnair.com
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callto:+590590698040
callto:+590590698040
mailto:global@sgnair.com




